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Abstract 
 
 
This paper examines the evolution of a skew distribution of firm sizes from the 
viewpoint of the 'Bounds' approach to market structure. It confines attention to 
the role played by non-strategic factors (statistical independence, and cost side- 
effects). A model is proposed, which leads to a prediction regarding the least 
skew size distribution which is likely to be observed. This distribution provides a 
benchmark relative to which the impact of strategic effects on the form of the 
size of distribution may be assessed. 
 
Keywords: Skew size distribution; firms; market structure; 'Bounds' approach; 
strategic effects; benchmark. 
 
 
 
 
 
 
 
 
 
 
 
© by John Sutton. All rights reserved. Short sections of text not to exceed two 
paragraphs may be quoted without explicit permission provided that full credit, 
including © notice, is given to the source. 
 
 
 
Contact address: Professor John Sutton, STICERD, London School of 
Economics and Political Science, Houghton Street, London WC2A 2AE. email: 
j.sutton@lse.ac.uk 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Abstract 
 
 
This paper examines the evolution of a skew distribution of firm sizes from the 
viewpoint of the 'Bounds' approach to market structure. It confines attention to 
the role played by non-strategic factors (statistical independence, and cost side- 
effects). A model is proposed, which leads to a prediction regarding the least 
skew size distribution which is likely to be observed. This distribution provides a 
benchmark relative to which the impact of strategic effects on the form of the 
size of distribution may be assessed. 
 
Keywords: Skew size distribution; firms; market structure; 'Bounds' approach; 
strategic effects; benchmark. 
 
 
 
 
 
 
 
 
 
 
 
© by John Sutton. All rights reserved. Short sections of text not to exceed two 
paragraphs may be quoted without explicit permission provided that full credit, 
including © notice, is given to the source. 
 
 
 
Contact address: Professor John Sutton, STICERD, London School of 
Economics and Political Science, Houghton Street, London WC2A 2AE. email: 
j.sutton@lse.ac.uk 
 
 
 
 
 
 
 


















































